
The Complete Guide 
to Financing Your 

Landscape Franchise
Starting your own landscape franchise is a step toward building a thriving future in an 

industry that is always in demand. With a brand like Pacific Lawn Sprinklers behind 
you, you’re becoming part of a network committed to your success. 


But before you’re up and running, there’s one crucial aspect to address: financing your 
franchise. This guide will walk you through everything you need to know to secure the 

funds you’ll need to get your landscape franchise off the ground.


Investment Costs
Understanding the

The first step in your journey is understanding the 
financial commitment required. At Pacific Lawn 
Sprinklers, we offer a range of franchise models catering 
to different investment levels. This flexibility allows you 
to choose a path that aligns with your financial goals and 
business ambitions.


Typically, the initial investment covers most of your startup expenses. Still, the total 
cost can vary based on factors like your experience, your chosen location, and how 
well-established the brand is in your area. Our franchise fees range from $12,500 to 
$45,000, reflecting your different opportunities. If you need financial support, we 
provide various financing options to help you manage these costs.


To fully understand what you’ll need to invest, request a copy of our Franchise 
Disclosure Document (FDD). This detailed document will outline all expenses, helping 
you plan your budget effectively.

Securing the necessary funds for your franchise can be challenging, but you’re not 
alone in this process. At Pacific Lawn Sprinklers, we work closely with you to explore 
financing solutions that fit your unique circumstances. Here are some of the financing 
options available to you:

Financing Options
Exploring

Leveraging Existing Assets:
 If you already own equipment like service vehicles or tools, you can use 
these assets to offset some of your startup costs.

Traditional Bank Loans:
Many franchisees opt for traditional bank loans, often offering 
competitive rates and flexible repayment terms. A solid business plan 
and a good credit score can help you secure these loans.

SBA Loans:
The Small Business Administration (SBA) offers loans designed for 
small businesses and franchises, providing more favorable terms than 
traditional bank loans.

Alternative Lenders:
If traditional financing isn’t an option, alternative lenders may provide a 
solution, though often with higher interest rates and quicker payback 
periods.

Personal Assets:
Consider using savings, home equity, or retirement plans as a direct 
investment in your franchise.

Franchise-Specific Loans:
Some lenders specialize in franchise financing, providing tailored loans 
that meet your unique needs.

Home Equity Line of Credit (HELOC):
If you own a home, a HELOC allows you to borrow against your home’s 
equity, often at a lower interest rate.

At Pacific Lawn Sprinklers, we don't just hand you the keys and send you on your way. 
We're here to support you at every step, especially regarding financing. Our financial 

experts are ready to work with you to create a plan that sets you up for success.

Want to learn more about financing an irrigation and 
landscape franchise? Contact Pacific Lawn Sprinklers, 

and we'll give you all the details!

https://pacificfranchise.com/contact-us/

